
Do you want to 

grow margin 

& sales?



We know 
that right 

range 
and great 

availability is 
key to your 

success



While new 
world

challenges 
mean we’ve 

had to 
collectively 
tighten our 

belts



2011
In March 2011 the company announced the acquisition 
and merger with fellow SPAR wholesale, distribution 
and retail company Capper & Co.  As a result of the 
acquisition: 

The Blakemore Retail division was established, bringing 
together the Tates and Waynes SPAR retail groups.  

The Blakemore Trade Partners division was created 
to replace A.F. Blakemore’s SPAR Distribution division 
and unite the Blakemore and Capper SPAR trading, 
marketing and sales teams.  

The Meridian & Welsh Guild was formed, merging 
the Central Meridian Guild and Red Dragon Guild of 
retailers.

In 2011 Complete Shopfitting Limited was also 
renamed Blakemore Design & Shopfitting and 
A.F. Blakemore’s property division Glade Garland                                                     
was renamed Blakemore Property Limited.  

1917
Founded 
by Arthur 
and Harriet 
Blakemore 
in 1917, A.F. 
Blakemore & 
Son Ltd began 
life as a one-man 
counter service 
grocery store in 
Wolverhampton.  

1920s
In the late 1920s the 
company bought its first 
distribution warehouse.

1950s
In the 1950s 
Blakemore’s became 
one of the first 
companies involved 
in symbol group 
trading and opened 
some of the very first 
Cash & Carry depots 
in the UK in the 
1960s.  

The Blakemore 
Heritage

1975
A.F. Blakemore joined 
SPAR.

Meridian & Welsh Guild Area

1994
1994 saw the 
company acquire 
the Tates multiple 
of 71 stores 
trading as Tates 
Lateshopper. 

1999
In 1999 A.F. 
Blakemore opened 
its first purpose-built 
Foodservice depot.  

2008
Blakemore 
Wholesale 
became the 
largest member 
of the Landmark 
trading group in 
2008, with the 
acquisition of 
Tyne- Tees Cash 
& Carry. 

2009
2009 saw the launch of 
the Blakemore Logistics 
division and new 
distribution facilities at 
Apex II, in Sandwell.   

2010
New Foodservice 
and Fresh Foods 
warehouses were 
opened in 2010.

Capper & Co

2013
Blakemore Wholesale purchased 
Lowries Cash & Carry 
consisting of three 
depots in Penrith, 
Hexham and 
Killingworth. 

2014
March 2014 saw 
Blakemore Wholesale 
acquire South Wales 
based wholesaler, BA 
Cash & Carry. As a 
result of the purchase 
the division now 
operates 14 depots 
across Wales, West 
Midlands and North of 
England. 

It is 
important 
to partner 

where there 
is not only 

heritage and 
strength, but 
capacity to 

grow



A partner 
with 

outstanding 
reach



A partner
that will

drive your
sales



A 
partner as 

professional 
as you



A partner
that is 

flexible to
deliver what

you need



A partner 
that not only 
knows, but 
understands



A partner
that makes

sense,
by driving

distribution
in a cost
efficient
manner Benefits Supplier

Distribution savings from small drops
Improved distribution and availability
•  Within Wholesale
•  In end-outlet

Wholesale
Consolidation of delivery

Improved range in depot without burden of stock
Improved customer satisfaction and volume

Distribution

Frequent consolidated
distribution

TELESALES
Insight based,

targeted distribution

PROMO
MANAGEMENT

ACCOUNT
MANAGEMENT

Growing sales with 
regular content

RANGE
MANAGEMENT

SUPPLIER
PRODUCTS IN

PRODUCT
INTO

CUSTOMER



Get in touch...

Tony Bromwich, Sales Director
Blakemore Wholesale Distribution

Tel:01902 371529
Mobile: 07786 190711
Email: tbromwich@afblakemore.com

“ ��Blakemore’s Apex II Central Distribution 
business offered ABInBev UK a simple,  
efficient and highly effective logistics  
solution to the introduction of increased 
Minimum Purchase requirements.  
Working in partnership with Blakemore, we 
are able to maintain distribution to a wider 
group of Wholesale customers nationwide. 
Blakemore provided a seamless transition 
into Central Distribution for our customers 
and have since maintained a consistently 
excellent level of service ”

- AB InBev

Want to turn 
opportunity 
into action?

What we’ll need

•  �A working session 
with you and your 
supply chain team

•  �Clarity about what 
you are looking to 
achieve and your  
current gaps



Opportunity is missed by 
most people because it 
is dressed in overalls and 
looks like work

- Thomas A. Edison

www.facebook.com/BlakemoreWholesalehttp://www.afblakemore.com/wholesale-distribution www.twitter.com/AFBwholesale


