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Thank you for your interest in our company!  
 
Unlike product selection at most grocery corporations, our individual managers make a lot of 

decisions about what they carry in order to better serve the communities in which we operate. 

Therefore, we ask all vendors to introduce themselves to our individual department managers 

and show them their products. 

If the manager is interested, we can move on to the next step to set you up as a new vendor. 

Once you’ve had a chance to call on our markets, feel free to get in touch with me and we can 

have more conversation.  

Please keep in mind that all new vendors must be able to personally call on more than one 

store in their geographic area (ideally all stores) and must submit new vendor setup documents 

electronically (no US Mail). The initial paperwork includes naming Town & Country Markets Inc. 

as additionally insured on their Certificate of Insurance, and vendors must have $2 million in 

aggregate coverage. This isn’t negotiable and all vendors must carry this amount of coverage, 

regardless of size. 

Thank you, 
 

Don Thornton 
 
Beer/Wine/Spirits Specialist 
Town & Country Markets, Inc. 
360-598-7314 office 
206-450-1296 cell 

 


